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THE LUMBER TRADE OF ALBANY. 



Among the many large mercantile and manufacr 
taring interests of our city, the lumber trade con- 
fessedly occupies a leadihg place. When we consider 
that it has grown from a mere nothing, compara- 
tively, to its present importance, within forty years, 
we are forced to conclude that there must be a pro- 
gressive spirit of enterprise among the lumbermen, 
at least, and that the sneering assertion so frequently 
made that Albany is " a slow old Dutch town," is 
only founded upon the meaningless prejudices of the 
envious. 

But little over two score years ago there were 
hardly more than half a dozen lumber dealers in the 
city whose business entitled them to be called whole- 
sale merchants. These were mostly located between 
Quackenbush street and the. present site of the Col-, 
umbia street bridge. One of our modern lumber 
houses will do more business in a year than the 
entire aggregate sales of those days would annually 
represent. 

From this small beginning Albany has grown to 
be the largest lumber market (in the money value of 
her sales) in the countiy. It has been claimed that 
Chicago is the largest market. This is true as far 
as the number of feet sold is concerned, but in the 
matter of dollars and cents the capital city has con- 
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tinned to outstrip her western rival for several years 
past, and, until within the last five years, has also 
been ahead in the quantity of her sales. 

In the early history of the business the lumber 
received at Albany was prepared for market at 
mills located at different points on the upper Hudson, 
and rafted down the river to its destination. 

Among the gentlemen now actively engaged in 
the lumber business as proprietors, who were work- 
ing as tally boys or clerks for Albany merchants 
before the present system of obtaining stock had 
superseded the (;^'ude expedient of floating the rafts 
down the river, might be named C. P. Easton, Mr. 
Sage, Wm. G. Thomas and D. Salisbury. Mr. Wm. 
N. Fassett is one of the pioneers in the lumber busi- 
ness, having been engaged in it over thirty years. 
Among the retired merchfints still living, two of 
those who have been most successful are Frederick 
J. Barnard and Ebenezer Hill. 

The construction of the Erie canal gave to the 
Albany lumber interest its first grand impetus, by 
opening up a superior channel of communication 
with the great lumber producing . territories of 
Canada and the Western States. It also tended to 
give the trade a local habitation and a distinctive 
character by furnishing the pier and basin — the 
natural adjuncts of the canal at this point — the 
early history of which embodies the first really pro- 
gressive era in the life of the business. 

The general advantages of the pier, lying as it 
does between the basin and the river, were not long 
overlooked by the dealere who had been located on the 
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main shore; and as early ^ 1837 the only prominent 
lumbermen situated westi of the basin were Hill & 
Van Santford, F. J. Barnard and the Van Valken- 
burghs. Among those who had taken quarters in 
the lumber district of those days was the late Wm. 
H. De Witt, who long ago retired from business with 
an immense fortune. The pier retained its prestige 
among the lumbermen as the most eligible of all 
locations for many years, and even up to the year 
1848 it continued to be the head-quarters of the 
lumber trade. 

About the District. 

The Albany lumber district proper is bounded upon 
the south by North Ferry street, commencing there 
with a breadth of about 500 feet, and gradually 
spreading as it runs northward until, in the distance 
of a little over a mile, it measures at its furthermost 
end 1,150 feet between the Erie canal and the Hud- 
son river. The area of ground occupied is something 
over one hundred acres. For the sake of convenience 
in unloading the canal boats which convey the lum- 
ber from the north and west, slips to the number of 
thirty-one communicate with De Witt Clinton's big 
ditch, nearly at right angles, and cross the district to 
within about one hundred and fifty feet of the river. 
The largest slip is 1,000 feet long ; the others gradu- 
ally reducing in length as they recede towards the 
southern teiminus. Several of these have involved 
an expense of $25,000 each in their construction. 
Something over one-half of the district, commencing 
at Ferry street, belongs to the estate of the late 
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Stephen Van Rensselaer, Aid the remainder to Wil- 
liam Van Rensselaer. The yards are occupied by 
the lumber dealers at a yearly rental equal on an 
average to about eighteen per cent of the cost of 
building the slip or slips used. 

Not very many years ago the greater part of the 
territory now used for lumber purposes was occiypied 
by vegetable gardens at a rental comparatively 
insignificant. At this date it would be hard to dis- 
cover a piece of- ground of the same area in the 
United States, requiring, like this, little or no outlay 
for expenses on the pai*t of the proprietors, that 
yields such a harvest of legal tender. 

But little over twenty years ago, and while a great 
part of the lumber business was yet being done upon 
the pier, Mr. Van Rensselaer was interviewed by 
certain enterprising dealers from that locality, who 
requested him to build more slips and lay out more 
yards — they proposing at the same time to occupy 
the ground as soon as it was ready, at a liberal rental. 
The proprietor was very much afraid that the proba- 
ble returns would not warrant the investment of the 
capital necessary to construct the slips. They were 
built, however, and wei*e for a time considered the 
upper end of the district ; now they are about three- 
quarters of a mile from the northern terminus, and 
are considered as being near the lower end of the 
district. 

The first slips were built at the expense of the 
proprietors of the ground ; but of late years a new 
order of things has obtained. Now the dealer con- 
structs his own slip, and retains the amount which 
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would othei'wise be paid for rent, until this, with the 
interest upon it, amounts to the cost of the structure, 
when the slip property falls into the hands of the 
land owner, and the tenant becomes subject to the 
payment of a yearly rental the same as those who 
hold yards under the old system. A slip will pay 
for itself in about eight years. 

In the lumber district proper there are thirty-eight 
establishments, some conducted by firms and 8om6 
by individuals. All but one or two of these claim 
to be strictly wholesale houses. If we except the 
house of White & Co., which is situated just south 
of Ferry street, it is safe to assert that the whole- 
saling done outside of the district is in amount veiy 
limited. 

Some of the dealers have mills in different parts of 
the country, and manufacture nearly all the lumber 
they sell. Others buy all their lumber. Some sell 
on commission or joint account only. A number 
unite the commission with the buy-and-sell principle, 
while a great many confine themselves to no system 
in paiticular, but make such arrangements as they 
deem most advantageous. 

The principal sources of supplying pine lumber to 
the Albany market are Canada and Michigan. 
Canada furnishes the' greater portion, and it is 
believed by some Albany dealers that before long 
this market will be obliged to rely almost entii-ely 
on that country for stock. They argue that, as the 
West is rapidly growing, and the available lumber 
hi such manufacturing districts as Michigan is rapidly 
decreasing, western demand will soon equal western 
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production. As an evidence of the soundness of 
this conclusion they adduce home instances. Cer- 
tain sections of this State, they say, such as Chemung, 
Allegany and Steuben counties, seemed, not long 
ago, to possess inexhaustible resources for supplying 
a good quality of pine lumber. Now those localities 
are obliged to import the better grades of lumber 
used there from Canada, and New York State fur- 
nishes no pine lumber to the trade. 

The coarser kinds of lumber, such as hemlock and 
spruce, come principally from Fort Edward, Glen's 
Falls, Champlain and the Saranac liver. The great 
bulk of the Albany lumber is sold to dealers and 
consumers in New York city. New Jersey and the 
eastern states. A great deal of that sent to the 
metropolis is reshipped to different points along the 
Atlantic coast and elsewhere. 

Previous to the termination of the reciprocity 
treaty, Albany did an immense foreign shipping 
business. Buenos Ayres, Chili and other parts of 
South America, as well as Australia, directly contrib- 
uted largely to the patronage of our dealers, but 
the imposition of a heavy duty diverted this trade 
from Albany, and revolutionized the tactics of the 
foreign buyer. A great deal of the lumber now 
shipped to those countries is sent direct from Canada 
without touching the shores of the United States, 
and the duty is thereby avoided. 

On the first of August this year a specific duty of 
$2 per thousand feet, without regard to quality, dis- 
placed the ad valorem duty formerly imposed. The 
effect of -this movement will to be to increase the 
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price of common lumber and to materially lessen 
that of the better grades. A great many dealers 
assert that if the duty were entirely removed, the 
old foreign trade, which amounted to many millions 
of feet yearly, would soon find its way back to 
Albany, and that an era of progress and prosperity, 
unprecedented in mercantile annals, would immedi- 
ately be inaugurated in the affairs of the lumber 
interest. 

It is estimated in a general way, taking the com- 
mission system as a basis for calculation, that the 
yard expenses of the dealer amount to from four to 
five per cent of his sales. 

Then and Now. 

In several particulars there is a striking difference 
between the past and present of the lumber interest 
in this city. Forty years ago the direct patron of 
the wholesale Albany lumber merchant, was the 
captain of a sloop or schooner who purchased his 
cargo upon thirty days' credit, and peddled it out in 
quantities to suit customers along the river, in New 
York city, or wherever he could find a iparket. 
Now the boat captain merely acts as a paid agent 
for directing the transportation of merchandise from 
the dealer to the buyer. Then the captain would 
order out his little crew of two or three men and 
spend a week in loading up his seventy or eighty 
thousand feet. Now the dock jobbers take the load- 
ing in hand, and a barge — the style of craft now 
generally in use — will receive her cargo of 600,000 
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feet in two or three days. Then the sum total of 
rents paid by the dealers was about 17,000 yearly. 
Now, the Van Rensselaers derive an annual revenue 
of more than $80,000 from the same source. Then 
the gross sales yearly were about $1,600,000. Now 
one single house in the district has sales to that 
amount. Then the rule was small stocks and a full 
assortment. Now the dealer generally keeps a large 
stock and few kinds; and the buyer goes to one 
yard for pine, to another for hemlock and spruce, to 
another for his hardwood, aud so continues till his 
wants are supplied. Then the boats used on the 
canal for transporting lumber were only capable of 
carrying about 40,000 feet. Some of the canal boats 
now in use can carry a load of 1 66,000 feet. Then 
the dealer felt supremely happy in a little six-by- 
nine shanty, furnished with twenty dollai*s worth of 
fixtures, and would consider a man a prodigal who 
would invest five hundred dollars in a structure for 
business purposes. Now the dealer consults his 
architect, talks of Gothic and Corinthian, levies upon 
his knowledge of aesthetics, and concludes that a 
thousand or two either way makes but little difier- 
ence, so that he can have an elegant, conimodious 
ofiice, with all the modern improvements. 

There are two offices in the district, both erected 
by Dunham & Co,, either one of which cost more 
money than the entire yearly rental paid by the 
Albany lumber dealei*s of less than half a century 
ago would amount to. The one now occupied by 
this firm is thirty-two by forty-two feet in dimen- 
sions, of the unapproachable Gothic order, with 
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French roof, and as attractive in its externals as that 
style of country cottage that the city lady says 
" how sweet " to as she takes her carriage airings in 
the suburbs. The walls and ceilings are artistically 
finished in black walnut and ash, the floors are of 
Georgia pine, and the furniture the best and neatest 
the cabinet-maker can supply. A large fire-proof 
vault occupies one corner of the edifice, and a nicely 
fitted bath room enables the attaches of the house to 
laugh at the dust and the thermometer when — they 
have nothing else to do. The building with its 
appointments cost over $7,000. 

The offices of Smith, Craig & Co., B. A. Towner 
& Son, Arnold & Polsom, Clark, Sumner & Co., 
J. B. Kelly & Co., White <fc Co., L. Thompson & 
Co., Sumner & Hascy, and J. L. & C. Hyatt, are all 
neat and well appointed. And then the lumber 
dealers are exceptionably charitable withal. Chicago 
in her late tribulation was benefited by their munifi- 
cence to the tune of $12,800. Again, neither the 
curious visitor nor the most practical buyer need be 
astonished if he " scents afar of" the odor of Havana 
and is urbanely invited to regale himself with the 
partaga, or partake of the regalia ; for hospitality is 
no stranger in the district. 

The Lumbermen as a Community. 

The lumber dealers, with those they employ, form 
a sort of community in themselves. A large, neat 
dining saloon near the centre of the district is fitted 
up in good style for their accommodation. They 
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have their own telegraph office, by means of which 
they treat with buyers at a distance and send com- 
munications to their mills in Canada, Michigan and 
elsewhere. Two large stores accommodate the boat- 
men who swarm in the district during the busy sea- 
sons, and a chapel, built at the expense of the lum- 
bermen, affords the religiously inclined an opportunity 
to attend Sunday service. The provisions made for 
extinguishing fires are complete. Hydrants are 
numerously located at regular intervals, and thou- 
sands of feet of hose iare always in readiness for 
immediate use. 

It may seem a little singular that the lumber deal- 
ers are considered the most unexceptionable kind of 
prey by the insurance agents. These speculators in 
the "lesser of two evils" candidly avow that the 
insurance companies interested have found Albany 
lumber risks unusually profitable. Not many years 
ago, when incendiarism was rampant in the West 
Troy lumber storing localities, many insurance com- 
panies utterly refused to take risks upon the stocks 
of dealers there at any percentage; and yet th^ 
Albany dealers were at the same time being pestered 
by agents who offered policies, unlimited in amount, 
at a considerable deduction from the usual rates. 
This state of things is due to the fact that the entire 
losses by fire in the district from first to last amount 
to but a few thousand dollars, notwithstanding the 
inflammable nature of the merchandise, while the 
amount paid in premiums foots up at least $3Ct,000 
yearly. 
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White & Company. 

The house of this firm was established in the year 
1858 by Gillespie, White & Company. The firm 
name was afterwards changed to White, Loveland 
& Company, and again to White & Company 
(Douglas L. White and Samuel W. Barnard), which 
style it has r^ained for the last ten years. 

The firm deal chiefly in Canada pine, although 
large quantities of spruce and hemlock from the mills 
of Oreon Richards, who is the largest manufacturer 
of these kinds of lumber in this State, are also sold 
by them. Their sales for the last year reached 
$1,500,000. In consequence of having extended 
their arrangements they expect to handle this year 
over 150,000,000 feet of pine lumber, and to nearly 
double the sales of the year 1871. They rank as 
one of the largest, if not the largest, of the lum- 
ber houses in the country, and for years liave taken 
the lead of sales in Albany. 

This firm is interested in and controls larg^e mills 
in Canada, which have a joint capacity of over 
50,000,000 feet of manufactured lumber yearly. 
They also have the sale of all the lumber manu- 
factured by Dodge & Co., the largest manufacturers 
of their class in Canada. They sell extensively the 
production of Gilmour & Company, who have mills 
at Ottawa and Trenton in Canada, and who are 
known on both sides of the water as heavy manufac- 
turers of choice lumber. In all, this house handles 
the entire production of fourteen mills. Three yards 
are occupied by the concern — one below North 
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Ferry street, which is the oldest stand in the district, 
one at number 40 in the district, and a large storing 
yard at Oreen Island. 

Salisbury & Company. 

The senior partner of this firm, Mr. D. Salisbury, 
commenced business in partnership with D. H. Cary, 
in the year 1857. Mr. Salisbury as boy and man, as 
employe and employer, has been connected with the 
lumber business of Albany for over forty yeai-s. He 
worked as a tally boy on the pier in 1832, and 
although not the oldest merchant, he is the oldest 
man now actively engaged in the trade, who was 
employed in the lumber business in this city at 
that date. In 1835 he' came to the lumber district, 
where he was employed in different capacities pre- 
vious to entering into partnership with Mr. Gary. 
In the year 1866 Mr. Cary died, and the present firm, 
which is composed of D. Salisbury, J. C Hugh son 
and N. H. Salisbury, assumed the business. 

The firm occupy two yards here, and have large 
mills at Georgian Bay, Canada. They deal in spruce, 
hemlock and pine — the larger part of their trade 
being in the latter. The yearly sales of the concern 
amount to $700,000. 

Wm. G. Thomas & Company. 

This house was founded by Ebenezer Hill in the 
the year 1822. The connection of Mr. Thomas with 
the concern, as one of the proprietors, dates back as 
far as 1843. More recently he has been associated 
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with Messrs. J. L. & C. Hyatt^ who withdrew from 
the business upon the first day of January last. The 
firm then took its present style and is now composed 
of William G. Thomas, J. C. Hubbell and C. H. 
Thomas. 

Mr. Thomas was with the old firm of Hill & San- 
ford as bookkeeper for five yeara previous to becom-' 
ing a proprietor, and has been the active manager of 
the business for over thirty years. 

The concern deals principally in Canada and 
Michigan pine. The yearly sales average $500,000. 
The business of the firm is almost exclusively com- 
mission. Only one yard is occupied by them, but 
this contains more ground than any other in the 
district. The office is located at number 4. 

3. W. Dunham & Company. 

The concern of this firm was established by Wil- 
son, Mead and Romaine, on its present site, about 
twenty-seven years ago. Mr. Dunham, the present 
senior partner, occupied the position of clerk with 
the old firm in the year 1848. In the year 1854 he 
was admitted to a partnership in the business and 
the firm style became Mead & Company. Three 
years afterwards the style was changed to Mead, 
Dunham & Company, and so remained for thirteen 
years. In the year 1870 it became J, W. Dunham 
& Company. 

At present the firm occupy but one yard (No. 5) 
in the district, having this year given up possession 
of the second yard previously occupied by them 
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where they did a business of $350,000 yearly. In 
the yard which has been retained, they do a business 
of 1250,000 yearly. 

The business of the upper yard has been trans- 
ferred to Burlington, Vt., where the proprietors are 
erecting a large planing mill, which will be run in 
'connection with a yard there that covers an area of 
ten acres. The Albany firm is composed of J. W. 
Dunham and Abijah Weston. 

E. Dunscomb. 

This gentleman commenced business in the year 
1852. His trade is mainly in spruce and hemlock, 
although considerable pine is disposed of by him. 
The yearly sales are 1125,000. Mr. Dunscomb does 
principally a commission business. His office is at 
No. 7 in the district. This is the only wholesale 
house in the district running under a single name. 

Tan Rensselaer & Willson. 

This house was founded in 186 V by Van Rensse- 
laer & Earle. In the year 1870 Mr. Earle was 
succeeded by Walter D. Willson, son of Lyman G. 
Willson, who was one of the pioneers of the Albany 
lumber business in the district. Mr. Van Rensselaer 
commenced as tally boy with the house of F. J. 
Barnard & Son, in 1851, and in 1864 Mr. Willson 
occupied the same position in the house of Thomas 
& Hyatt. The finn deal mostly in hardwood, which 
comes from Indiana and Ohio, and do business 
exclusively on commission. They have an office at 
No. 8, and their yearly sales reach $150,000. 
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Norton & Company. 

This is an old established honse, having been 
founded by Arlond Carroll many years ago when 
the lumber trade of the city was in its infancy. In 
the year 1866 Norton & Co. succeeded Stephen 
Clark in the business. The fii-m, which consists of 
C. F. Norton, of Plattsburgh, and Edward Phillips, 
of Albany, occupy one large yard at No. 9 in the 
district, and have mills at Plattsburgh. The yearly 
sales of this house amounted to 1476,000. 

Chase, Smith & Co. 

In the year 1866, Mr. Chase, of this firm, with C. 
F. Norton and Edward Phillips, formed the firm of 
Norton & Co., and purchased the lumber interest of 
Stephen Clark. At the beginning of the present 
year Mr. Chase became connected in the business 
with R. C. Smith and George B. Underwood. Mr. 
Underwood has had a thorough experience in the 
lumber business in Albany, and since his connection 
with this firm has, with some others, bought out the 
mills of R.. C. Smith at Fenelon Falls, Ontario, 
Canada. The Albany and Canada concerns will do 
yearly a joint business of $500,000. The Canada 
mills produce annually 30,000,000 feet of pine 
lumber. Mr, Chase still continues with the firm of 
Norton & Co. 
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Clark^ Sumner & Co. 

The senior member of this firm, Mr. E. C. Clark, 
commenced business in the year 1840, and in the 
year 1848 the present firm style originated from a 
business alliance formed between the gentleman 
named and Messrs. Stephen Clark and Alanson Sum- 
ner, Through subsequent associations the manufac- 
ture of lumber was extensively prosecuted by the 
firm in addition to their prosperous business as 
dealers, and in connection with A. S. Page, of 
Oswego, they became owners of large mills in 
Canada. On the first day of January, 1868, Messrs. 
White & Co. purchased an interest in these mills, 
and the International Lumber Company became the 
title by which their ownership was designated. On 
the first day of September, 1871, Clark, Sumner & 
Company disposed of their inteii^st in the Interna- 
tional Lumber Company to A. S. Page, Douglas L. 
White and S. W. Barnard, and severed all business 
connection with those gentlemen. Soon afterwards 
they admitted to co-partnership Samuel Gross and 
Thomas Wilson, still retaining their original firm 
style. 

The firm is now composed of E. C. Clark, E. C. 
Clark, Jr., Samuel Gross and Thomas Wilson. Their 
operations are mainly confined to the sale of pine, 
hemlock and spruce lumber. About one-half of their 
business is done on the commission principle. Their 
commission business is restricted to the handling of 
piece lumber and sidings from Canada^ and spruce 
and hemlock from this State. Their purchases are 
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chiefly of Michigan lumber, which is handled by 
them in large quantities. The sales of the house 
have reached $750,000 in one year, and will average 
$600,000 annually. They occupy three yards in the 
district, and have oflices there at Nos. 10 and 26. 
They also have a Winter office in the city, at the 
comer of Broadway and Clinton avenue. 

J. 0. Towner & Company. 

The business of this house was established on the 
pier in the year 1843- under the above firm name, 
which has retained its style unaltered for twenty- 
nine years — an exceptional state of things in the 
history of the Albany lumber trade. 

The finn removed to the district, with four others, 
in the year 1861. The partners are J. O. Towner, 
J. G. Farnsworth and S. B. Towner. The senior 
partner is one of the oldest dealers in the district. 
The fii-m have two large yards, and offices at Nos. 
11 and 32. They do a business of $300,000 yearly. 

Skillings^ Whitney Brothers & Barnes. 

The house of this finn was established in Boston, 
Mass., in the year 1858, by the present partners. 
The Albany branch was located here in the year 
1863 by Mr. C. W. Pollard, the present agent. This 
concern occupies two yards, and is the only one in 
the district that deals exclusively in Michigan pine. 
The. patronage of the firm comes mostly from Rhode 
Island and Connecticut, although a heavy trade is 
also done with New York and Jersey cities. The 
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firm handled last year, at Albany, 20,000,000 feet of 
lumber and 15,000,000 shingles, and their sales for 
the year reached 1800,000. They have yards at Bos- 
ton, Burlington, Ogdensburgh, Toledo and Detroit, 
and mills at Bay City and Saginaw. The large 
business conducted by Mr. Pollard here, combined 
with their extensive operations at the different 
points named, cause this firm to rank among the 
leading dealers of the country. 

Fassett^ Son & Company. 

The senior partner of this firm, who was the first 
to occupy a yard in the lumber district proper, 
established the business of the house on the pier 
over thirty years ago. The founder of the concern, 
Wm. N, Fassett, and hfs son, Wm. H. Fassett, con- 
stitute the firm. Their principal operations are 
confined to the sale of measured pine lumber from 
Canada and Michigan. The yearly sales of this firm 
vary from 1200,000 to $400,000. Probably no house 
in the district has a safer business nor one more 
economically and shrewdly conducted. The office is 

No. 12, and one yard is occupied by the concern. 

« 

Joshua Bathbun & Co. 

This firm consists of Joshua and Acors Rathbun, 
The house was founded by the first named gentle- . 
man in the year 1845. It is claimed that this is the 
only strictly hardwood house in the distnct. The 
firm deal largely in sycamore and also sell oak, ash, 
black walnut, cherry, chestnut and whitewood, each 
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to a consrderable extent. The sales of the house 
will average $400,000. The office of the finn is at 
No. 14, and they occupy one yard. 

Bomaine & Co. 

The senior partner in this firm commenced the 
lumber business as a retailer with Artemas Fish on 
Water street, in the year 1842. He removed to the 
district in 1844, and has since been connected with 
several firnfs here. The present firm style originated 
in the year 1869. The annual sales figure up 
1250,000. Pine lumber is sold here chiefly. 

Sumner & Hascy. 

The business of this firm, which is one of the most 
flourishing in the district, was founded upon the 
present site by J. A. Sumner and O. L. Hascy in the 
year 1862. The first year's business of the house 
amounted to only $75,000 ; but enterprise and care- 
ful management soon developed a most desirable 
patronage, and in the year 1868 it became necessary 
to double the facilities of the concern. The annual 
sales have lately reached between $500,000 and 
$600,000. This firm deal in Michigan pine almost 
exclusively. The present partners are A. A. Sumner 
and O. L. Hascy, the former of whom had succeeded 
to the interest of his brother, one of the foundei-s, 
who died in the year 1870. The concern now com- 
prises the two yai-ds Nos. 16 and 42. 
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m 

James C. Crocker & Co. 

The senior partner of this firm commenced busi- 
ness as a lumber dealer, on the pier, in the year 1 848, 
in company with Wm. H. Ross. The firm of Ross 
& Crocker retained the style and composition 
unaltered for seventeen years. 

In the year 1865 a dissolution of partnership 
occurred and Mr. Crocker continued the business 
alone for three years ; then becoming associated 
with Mr. Whiting G. Snow, the finn name assumed 
its present style. 

The operations of this house are about equally 
•divided between the sale of pine and hardwood. ' It 
has been, in the past, the heaviest hardwood concern 
in the district. 

The first acquaintance of Mr. Crocker with the 
lumber business was, when thirty-two years ago, he 
became a lumber dealers' clerk in this city. He has 
witnessed nearly all the important changes presented 
in the history of this bi*anch of trade in Albany. 

This house has extensive dealings with Richmond 
and Petersburg — localities from which Albany deal- 
ers, outside of those who are engaged in the hard- 
wood trade, receive but little patronage. This is 
not a commission house, although a small part of the 
business is transacted on that pnnciple. The con- 
cern occupy one yard at No. 18. 
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John B. Patton & Co. 

Mr. Patton commenced business in the year 1868, 
and continued alone until the Spring of 1871, irhen 
he became associated with Ezra D. Fogg, an old 
lumber merchant of ^Providence, R. I., and the pre- 
sent firm name was assumed. Mr. Pattou has been 
interested in the Albany lumber business as clerk 
and propietor for the past eighteen years. 

In addition to the business of the Albany house, 
Mr. Fogg is selling yearly, in the interest, of this 
firm, about $500,000 worth of lumber, which is 
shipped through from the West by railroad to the 
Eastern States. 

E. A. Boss. 

This house might properly be considered an off- 
shoot of the concern of Ross & Crocker, established, 
as before stated, in the year 1848. As in the case of 
the other branch of the old firm, the merchandise of 
this establishment is largely hardwood. The yearly 
sales amount to $100,000. Part of the business of 
Mr. Ross is conducted on the commission system. 

The late Wm. H. Ross was interested in the lum- 
ber business for several years previous to 1848, and 
at the time of his death was considered one of the 
oldest dealers in the district. 

Wm. H. Weaver & Co. 

In the year 1866 a number of manufacturers from 
Glens Falls, named Wm. McEchron, Jones Ordway, 
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James Morgan and A. M. Adsit, became associated 
with W. H. Weaver and established the house of 
this firm. Since that time Mr. Adsit has gone out 
and James Underwood and Charles E. Van Zandt 
have been added to the firm. The principal deal- 
ings of the concern are in coarse kinds of lumber, 
such as spruce and hemlock. The sales have 
increased from $200,000 in 1866 to $400,000 yearly. 
Two yards are occupied by the firm in the district. 
Three mills at Glens Falls, owned by James Morgan 
& Co., supply nearly all the lumber sold here. The 
office of the concern is No. 20. 

B. A. Towner & Son. 

Mr. B. A. Towner, in connection with S. T. Hayt, 
established the business of this house on the pier in 
the year 1851. Three years afterwards a removal 
was made to the present location, and in 1866 Mr. 
Hayt retired from the business, leaving his place to 
be filled by Egbert Towner, the son of the senior 
partner. 

The firm deal in Canada and Michigan lumber, 
and have been selling a choice quality of Ottawa 
pine since 1856. The annual sales reach $300,000. 
The office of the conceni is No. 21 in the district. 

Arnold & Folsom. 

The concern of this firm was founded by Arnold, 
Folsom & Co., about the year 1851. The firm style 
underwent several alterations before taking its pre- 
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sent form, which event occurred some four years 
ago. Michigan pine is the principal kind of lumber 
sold by this house. 

The firm have large mills at Bay City, Michigan. 
The yearly sales foot up 1400,000. The patronage 
of the concern comes largely from the New England 
States, where as high as $50,000 worth of lumber 
has been sold to one particular customer in a single 
year. Their office number is 22. 

C. p. Easton & Co. 

This firm is composed of C. P. Easton & Son. Mr. 
Easton took possession of the yard now occupied by 
the firm in the year 1857. He had previously been 
connected with other firms in the city. 

The firm deals almost exclusively in Canada pine, 
which they sell to an extent of $300,000 yearly. 
They are located at No. 24. 

J. B. Kelley & Co. 

This is a very old house, having been established 
by C. P. Williams during the early days of the busi- 
ness in the district. Mr. J. B. Kelley, the Albany 
partner of the present firm, came here in 1861 from 
Michigan, where he had been engaged as a lumber 
manufacturer for four years previous. In that year 
this gentleman entered into partnership with Mr. 
Wm. S. Tucker, who was well and favorably known 
to the lumber trade for some time before his death, 
which occurred in the year 1862. After this event the 
remaining partner became associated with another 
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Michigan mannfacturer, and the fiim name took the 
present style. 

The firm have extensive mills at Forrester and 
Ausable, Michigan. They deal in Canada and Mich- 
igan pine and hardwoods, and are interested in an 
establishment at Toledo, Ohio, which does a business 
nearly as large as that of the Albany house. The 
sales in the yard here amount t6 $500,000 annually. 
As in the case of nearly all the well-managed con- 
cerns in the district, the patronage of this house 
bids fair to reach immense proportions. 

L. Thomson & Co. 

This house was established in the year 1865 by 
Augustus Sherman and Lemon Thomson, who con- 
tinued to constitute the firm of Thomson & Co. 
until the year 1867, when Mr. T. EUery Lord became 
a partner in the business. In this State they have 
mills at Glens Falls and Fort Miller, and also at 
Ottawa, Canada. Their mills, which produce pine, 
hemlock and spruce, have a yearly capacity of 
40,000,000 feet. 

Mr. Sherman who supervises the mills at Glens 
Falls, and is principal owner of them, is one of the 
oldest lumbermen in the country. The firm have 
one of the largest yards in the district. 

William H. Oratwiek & Co. 

This flourishing house is owned and controlled 
entirely by Mr. W. H. Gratwick, an enterprising 
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younger brother in the Albany lumber dealing fra- 
ternity. 

Mr. Gratwick started in business sonje ten years 
ago at what was then the extreme upper end of the 
lumber district, but such enterprise as he displayed 
could result only in the best success, and while some 
of the more conservative dealers were waiting for 
business to " turn up " he was continually adding 
some new and attractive feature to his business, and 
this accompanied by liberal and upright dealing 
soon placed the firm very near the top round of the 
ladder. How well Mr. Gratwick has succeeded as a 
lumberman may be judged when we state that his 
business a year or two ago stood third in amount 
of sales, the sales of the year amounting to over 
$750,000. The^ firm make a specialty of choice 
brands of Michigan pine, which are sold largely by 
the cargo without breaking bulk. The house does 
no commission business, but purchase their entii*e 
stock. Some interesting and valuable " reviews of 
the trade " have emanated from this house. 

McGraw & Co. 

This firm commenced business in Albany in the 
year 1866. They have had extensive mills at Ports- 
mouth, Mich., and at Worthington, Ind. One of 
these was reputed to be the finest planing and saw- 
ing mill in the United States previous to its destruc- 
tion by fire, which event but recently occurred. The 
fire followed closely a more deplorable calamity — 
the death of Mr. Thomas McGraw, who owned a 
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heavy interest, in the establishment, and who stood 
high in the esteem of his fellow merchants. The 
house deals in pine, walnut, ash and white wood. 
The yearly sales are about $500,000. The office ot 
the concern is No, 27. 

H. W. Sage & Co. 

The Albany house of this firm was founded in 
1867, and is but one of the many branches of their 
great establishment, which has its head-quarters in 
New York city. The other branches are at Toledo, 
O., and Buffalo. The mills of the firm at Winona, 
Mich., are the largest in that State. They deal in 
Michigan pine, walnut, ash and whitewood. The 
yearly sales of the Albany house, which are $500,000, 
represent but a small portion of the business of the 
firm. H. W. Sage, Dean Sage and Wm. H. Sage, 
compose the firm. 

Beecher & Slllimaii. 

In the year 1868 this finn succeeded to the Canada 
business of H. W. Sage & Co., who formerly dealt 
largely in Canada pine in connection with the kinds 
of lumber now sold by them. 

Messrs. Beecher & Silliman have mills in Canada 
with a yearly capacity of 20,000,000 feet. They sell 
the white pine produced at these mills, and also deal 
largely in Michigan pine. The yearly sales reach 
$450,000, and have increased to this from $275,000 
since the year 1868. 
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Tan Santford & Eaton. 

The senior partner of this firm first appeared in 
the district as a tally boy in the house of Fassett 
& Washburn, in the year 1844. In 1863 he became 
one of the firm of Arnold, Folsom & Co., from which 
he withdrew in the year 1868. Then he became 
associated with Mr. S. L. Stimson, and in 1871 he 
formed a partnership with Mr. C. W. Eaton, for- 
merly teller in the Union National Bank, and the 
firm name took the present style. The firm are 
located at No. 30, and are doing a business of 
$175,000 yearly. 

J. 1. & C. Hyatt. 

The senior member of this firm commenced busi- 
ness in the year 1850 by assuming an interest in 
the old-established house of Hill <fc Thomas. His 
brother, the junior partner for the five years pre- 
ceding the formation of the present fimi in January 
last, was also interested in the old concern spoken 
of and was employed as a clerk for many years 
previous to the beginning of his experience as a 
proprietor. 

Mr. J. L. Hyatt is one of the class so largely repre- 
sented in the district that has " risen from the 
ranks," he having first become acquainted with the 
lumber business when, at the age of thirteen years, 
he accepted the honors and emoluments of the 
position of tally boy. 

The firm have succeeded to the possession of the 
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yard occupied, previous to Januai*y last, by Dunham, 
Greene & Company. They deal in all kinds of pine, 
spruce and hemlock lumber. Although, as we have 
have just stated, the brothers are old in the business, 
the house as it now stands, is a new one, which fact 
will account for the lack, in this connection, of 
yearly figures on sales. We surmise, however, for 
different reasons, that this is destined to be one of 
the heavy concerns of the district. The office of this 
concern is No. 36. 

C. B. Niehols. 

The house represented by this gentleman was 
established in the year 1862 on the comer of Law- 
rence and Water streets. The father of the present 
proprietor, Mr. James Nichols, who was an extensive 
manufacturer of lumber at Corning, New York, was 
one of the first consignors of lumber to the district, 
and was widely known and universally respected by 
the trade as an honorable business man. Through 
the associations contracted by the father, the son, 
who of course has been educated to the business, has 
become an Albany lumber merchant and is doing a 
safe and profitable trade. The sales of the house 
are $200,000 yearly. The office is located at No. 36. 

Smithy Crai^ & Company. 

The business of this firm was founded in West 
Troy in the year J 852, by Thompson Smith and 
James E. Craig. Now West Troy claims to be and 
no doubt is something of a lumber market ; but 
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being unfoHunately under the shadow of the great 
lumber-selling center of the world, it is regarded by 
purchasers in this line from a distance, as scarcely 
more than a sort of Albany outpost. 
, At all events, the gentlemen named, while conced- 
ing that the village was " a nice little place enough," 
felt that it was not just the locality in which to 
develop their comprehensive views concerning " what 
they knew about " selling lumber. And pursuant to 
such conclusion the head-quartera of their house 
were in 1868, transferred to this city. As their 
yearly sales have since reached < the figures of 
$750,000, it is altogether likely that they have not 
wasted a great deal of time in mourning over the 
change. 

The West Troy concern before spoken of was and 
still is retained as a branch of the Albany house. The 
two gentlemen already named, with Mr. Ephraim 
Smith, compose the present firm. They are very 
extensive manufacturers, having four mills in Canada 
and one in Michigan. In addition to the sale of 
their own manufactures they do something in the 
commission line. The office of the house is at No» 
38 in the district. 

This house has also, in connection with J. K. Post, 
a large yard at Oswego, the firm there being styled 
J. K. Post & Co. 

Nelson Rogers & Co. 

The senior partner of this concern ranks among 
the fathers of the Albany lumber business. He first 
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started in 1841, on Water street, in connection with 
D. Callender. A few years afterwards the yard 
occupied by the present firm was added, and the 
original yard has since been vacated. The paitners, 
as the finn now stands, are Nelson Rogers, Wm. 
Mason and Wm. N. Callender. The kinds of lumber 
dealt in are spruce, hemlock and pine. The yearly 
sales amount to $300,000. A portion of the busi- 
ness of this house is conducted on the commission 
piinciple. The dockage and slip facilities of the 
concern are excellent. 

G. Warren & Son. 

Mr. Clement Warren, the head of this firm, com- 
menced the lumber business as long ago as the year 
1840, at the foot' of Quackenbush street. There he 
was associated with Nathaniel Safibrd, and the fii*m 
operated a steam planing and sawing mill in con- 
nection with their lumber yard. At that time many 
of the present veterans in the lumber trade were 
clerks and tally boys. If all the dates received by 
the wnter, in the lumber district, are correct, Mr. 
Warren would seem to be the oldest dealer still in 
business in Albany. 

Mr. Warren removed to his present location (a 
little below Ferry street) in the year 1860, and 
remained in business alone until the year 1870, when 
he was joined in the proprietorship by his son 
Clement H. Warren, and the fiim name took its 
present style. 

The senior partner in this yard is also the head of 
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the firm of Warren & Wilber, -proprietors of a steam 
planing mill in Gi*eenbush. The sales of both con- 
cerns amount to $300,000 yearly. 

Bodney Yose. 

This gentleman started- business near his present 
location^ No. 208 Water street, in the year 1853. 

He does not confine his operations to one or two 
kinds of lumber, but keeps a general assortment of 
lumber, timber, and all the different varieties and 
grades of pine, cedar, hemlock and spruce shingles. 
His sales of shingles annually amount to about nine 
millions. He also handles hemlock and spruce lum- 
ber — the product of two mills on the Black River 
canal. A large portion of his trade is done upon 
the commission system. 

His rapidly increasing business has recently com- 
pelled him to add to his facilities, by purchasing of 
Mr. S. M, Birch his interest in the lumber yard 
lately occupied by him, located on North Ferry 
street. , 

The yearly sales of this house are one hundred and 
sixty thousand dollars ($160,000). 

ti. Hnnter & Son. 

The business of this house, which is located on 
FeiTy street, was established by the senior partner 
in the year 1867. Mr. Hunter had been connected 
jwith other firms for the period of ten yeare previous 
to the date named. 

This house does a large business in southern 
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pine — a kind of lumber which is extensively used 
for floors, car sills, <fec. The pine sold here comes 
principally from Florida. 

The sales of the firm are about $140,000 yearly. 
The trade of the concern is largely with the railroad 
companies throughout the country. 

Other Firms. 

In collecting the statistical information embraced 
in the foregoing matter, a representative of each 
house named has been consulted. In the case of the 
following houses the sales are given jointly, for the 
reason that the estimates which constitute the sum 
total, although carefully made, were not received at 
the offices of the firms. The different gentlemen 
taken as authority in this matter are thoroughly 
conversant with the affaii*s of the district, and the 
amounts given are reliable. 

The houses alluded to are those of J. Benedict & 
Son, J. Douglass' Sons, Talcott & Co. and W. M. 
Bender, Son & Co. Their united sales amount to 
about $1,500,000 yearly. 

In addition to the mercantile houses, there are 
two extensive planing and sawing establishments in 
the district which deserve mention. The largest of 
these is that of 

H. Q. Hawley & Sons. 

The mills of this firm were established in the year 
1846 by H. Q. Hawley & Co. Since that time only 
one change in the proprietorship has occurred. In 
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the year 1870 the original partners of Mr. Hawley 
disposed of their interest in the concern to his sons, 
and the present firm style was adopted. 

The Hawley establishment is the oldest one of its 
kind in the country, and also one of the largest. 
The scrupulous care taken to offer no inducements 
that might attract the attention of the fiery demon — 
the dreaded enemy of all such establishments — has 
saved this concern from the fate of many' of more 
recent origin, and in consequence it is considered by 
insurance companies a better risk at seven per cent 
premium than planing mills generally are at ten per 
cent. 

The establishment comprises fourteen connected 
buildings besides several out-houses, and covers an 
area of 250 by 500 feet. It is supplied with four 
immense planers and a large number of saws, which 
are driven by an engine of ninety horse power, and 
kept in operation night and day. An ingenious and 
costly system of endless chain elevators, ramifying 
through the building and underneath the floors, 
parries off the saw-dust, which is emptied at a height 
of forty feet into a close building some distance ' 
from the mills. This building is 45 feet high, 40 by 
90 in its other dimensions and holds 900 cords. 

The writer, supposing that saw-dust was simply 
refuse and comparatively valueless, was surprised to 
hear that the snug little item of $1,500 yearly 
dropped into the pockets of the proprietors of the 
institution, as the results of the sale of granulated 
wood. 
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A carpenter shop and machine shop are connected 
with the establishment where all the machinery is 
repaired. One hundred and fifty men are employed 
in the concern and the pay roll averages $1,000 
weekly. The firm combine the sale of planed lum- 
ber with their steam mill operations. 

8. & G. Bork. 

The fine establishment of this firm was founded 
by S. Rork and Brothers in the year 1867. Like 
the mill just spoken of, they continue in operation 
day and night, and when running full employ one 
hundred and twenty-five hands at a weekly expense 
of $800. The buildings, which are very conveniently 
arranged, are covered with slated roofs and great 
precautions are taken to guard against fire. 

The collection of wharfage from the boatmen is 
attended to for the Van Rensselaera by 

C. H. Winne^ 

who has occupied the position of dockmaster since 
the year 1855. This gentleman also operates exten- 
sively as a shipping agent of lumber for parties at a 
distance. His books show that the number of ves- 
sels running from Albany in the interest of the lum- 
ber trade are as follows: barges, 114; schooners, 
124 ; canal boats, 139 ; sloops, 39; steamers, 4. 

The canal receipts of sawn lumber for the year 
1871 were 421,093,200 feet, valued at $10,106,237, 
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and the receipts of shingles were 27,998,000, valued 
at $140,000. Add to these figures the value of 
receipts by rail, which are very large, especially 
during the winter season, and the total will easily 
reach $13,000,000. If we consolidate the figures 
given by the different dealers as yearly sales, we 
will find that the result gives over $14,000,000. 
Here is an apparent contradiction ; but a little 
explanation will reconcile the statements. In the 
figures last given we have re-sales to a large amount^ 
The dealers frequently sell to one another. Each 
firm computes this twice sold lumber in the estimate 
of sales, and hence the discrepancy. 

The present stock on hand in the district is 
40,000,000 feet less than it was at the corresponding 
date last year. Several circumstances conspire to 
produce this result. Among the principal of these 
are the prevalent labor strikes, the increased foreign 
trade of Canada, and the active demand in this mar- 
ket. The Peniisvlvania mills have been shut down 
for a great part of the season, and a large proportion 
of the former trade of that State has, in consequence, 
been diverted to Albany. At Saginaw, Michigan, 
the same difficulty has existed, and the mills there 
are from 60,000,000 to 75,000,000 feet short of their 
production at this time last year. Canada has been 
shipping immense quantities of lumber to Great 
Britain and South America. Stocks are light 
throu'ghout the country, and the buyers, who have 
been holding off as long as possible, in expectation 
of lo.w prices, are now rushing into market for their 
supplies. 
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Prices just now are unusually good. It is expected 
that they will so continue and that a heavy Fall 
business will be done. In consequence of the late 
opening of navigation this year the services of the 
boatmen are greatly in demand, and thefy are glean- 
ing the benefits of the situation by charging high 
freights. 

It is estimated that at least fifteen hundred hands, 
exclusive of clerks, are employed in the district, and 
that the wages of these aggregate $600,000. The 
dock jobbers frequently make ten dollars per day 
each. Lumber inspectors, except those who are 
employed on salaries, inspect lumber by the thous- 
and feet at prices ranging from twenty-five cents 
upwards. 

The lumber dealers have their own Board of Trade, 
which was iacorporated on May 8th, 1869. The 
officers elected this year were Ezra 6. Benedict, 
President ; Thomas McGraw (lately deceased), Vice- 
President; Walter D. Willson, Secretary, and 
Edward Dunscomb, Treasurer. 
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